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Although Dubai’s real estate prices have seen corrections over the last twelve months 
against a backdrop of softening prices elsewhere in the region, the outlook for the 
Emirate remains steady, bucking negative trends that continue to hamper investment 
appetite globally. As Dubai’s market is fundamentally sentiment driven, through this 
series we study the inherent sensibilities driving investor decision-making across 
major real estate asset classes.
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The socio-economic drivers in the last year 
have been somewhat turbulent across the 
globe. We have seen the rise in US federal 
reserve interest rates leading to wide �uctu-
ations across major markets, a slowing 
Chinese economy and ongoing stress on the 
Eurozone due to monetary and migration 
challenges, all demonstrating that the global 
economic context is increasingly volatile.
 
Financially sound GCC nations are now 
adapting to a new normal of oil prices 
around $50 per barrel and shifting to austeri-
ty measures in budgetary allocations and 
government spending to balance their 
economies. Furthermore, the Middle East 
has witnessed growing geopolitical unrest 

with nations pushed to increase military 
spending, further straining the economic 
outlook. Multiple downward pressures have 
in�uenced both business and consumer 
con�dence and repeatedly pushed �nancial 
institutions to lower the region’s growth 
forecast in the last year.

These headwinds are in�uencing many 
discerning global UHNWIs and institutional 
investors to take a cautious approach 
towards investments, however also 
pushing them to seek secure alternative 
avenues.

Though the UAE and in particular Dubai are 
less dependent on hydrocarbon income, 

the trickle down effects of rebased oil prices 
on the Emirate’s economy are being felt. 
According to Emirates NBD monthly tracker, 
after months of slowed growth, Dubai’s 
economy dipped into recession territory in 
February, the �rst time since 2010. However, 
March and April have seen a rebound with a 
robust 3.7 index points increase taking the 
tracker back into positive growth at 52.7 - 
healthy resilience against a softening global 
economic backdrop. 

As Dubai’s economy continues to mature 
and diversify, it is shifting away from typical 
emerging market economic patterns, which 
generally over react to global economic 
turbulences.
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The US dollar, to which the dirham is pegged, has 
appreciated by about 20 per cent since the middle 
of 2014. While that has pushed up Dubai’s 
housing prices on an international comparison  
and made the Emirate more expensive for tourists, 
the foreign direct investment and real estate 
transaction volumes have been steadily increasing 
in the last few years and remain resilient in 2016.
  
Another emerging trend is the increasing use of 
mortgage �nance in Dubai property transactions 
despite the increase in base capital requirements 
and ongoing liquidity issues, re�ecting a general 
trend that investors and end users prefer to 
bolster their purchasing power by choosing 
�nance over personal equity.

Furthermore, savvy UAE investors are taking 
currency strengthening as an opportunity and are 
increasingly active in cross border investments in 
an attempt to spread their risk across traditional 
and emerging geographies and investment asset 
classes.

Dubai clearly continues to be the major regional 
investment destination with its safe haven status 
�rmly cemented and increasingly mature real 
estate market underpinned by robust regulation.

Current Crude Oil Price
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GRAPH 7

Real Estate Investment by Nationality - Dubai, 2015 
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GRAPH 6

Total Value of Real Estate Transactions in Dubai

GRAPH 8

Total Foreign Direct Investment in Dubai

GRAPH 5

Movement of Currencies Relative to the US Dollar

Source: Dubai Land Department Source: Dubai Statistics Center
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“Despite the increase in base capital 
requirements and ongoing liquidity 
issues, increasing use of mortgage 
finance in Dubai property transactions 
reflects a general trend that investors 
and end-users prefer to bolster their 
purchasing power by choosing 
finance over personal equity.”

The socio-economic drivers in the last year 
have been somewhat turbulent across the 
globe. We have seen the rise in US federal 
reserve interest rates leading to wide �uctu-
ations across major markets, a slowing 
Chinese economy and ongoing stress on the 
Eurozone due to monetary and migration 
challenges, all demonstrating that the global 
economic context is increasingly volatile.
 
Financially sound GCC nations are now 
adapting to a new normal of oil prices 
around $50 per barrel and shifting to austeri-
ty measures in budgetary allocations and 
government spending to balance their 
economies. Furthermore, the Middle East 
has witnessed growing geopolitical unrest 

with nations pushed to increase military 
spending, further straining the economic 
outlook. Multiple downward pressures have 
in�uenced both business and consumer 
con�dence and repeatedly pushed �nancial 
institutions to lower the region’s growth 
forecast in the last year.

These headwinds are in�uencing many 
discerning global UHNWIs and institutional 
investors to take a cautious approach 
towards investments, however also 
pushing them to seek secure alternative 
avenues.

Though the UAE and in particular Dubai are 
less dependent on hydrocarbon income, 

the trickle down effects of rebased oil prices 
on the Emirate’s economy are being felt. 
According to Emirates NBD monthly tracker, 
after months of slowed growth, Dubai’s 
economy dipped into recession territory in 
February, the �rst time since 2010. However, 
March and April have seen a rebound with a 
robust 3.7 index points increase taking the 
tracker back into positive growth at 52.7 - 
healthy resilience against a softening global 
economic backdrop. 

As Dubai’s economy continues to mature 
and diversify, it is shifting away from typical 
emerging market economic patterns, which 
generally over react to global economic 
turbulences.

0.5

0.6

0.6

0.7

0.7

0.8

0.8

0.9

0.9

1.0

1.0

50

52

54

56

58

60

62

64

66

68

70

Ja
n-

13

M
ar

-1
3

M
ay

-1
3

Ju
l-

13

S
ep

-1
3

N
ov

-1
3

Ja
n-

14

M
ar

-1
4

M
ay

-1
4

Ju
l-

14

S
ep

-1
4

N
ov

-1
4

Ja
n-

15

M
ar

-1
5

M
ay

-1
5

Ju
l-

15

S
ep

-1
5

N
ov

-1
5

Ja
n-

16

M
ar

-1
6

M
ay

-1
6

1 
U

S
D

 =
 X

X
 G

B
P,

 E
U

R

1 
U

S
D

 =
 X

X
 IN

R

INR GBP EUR

UK  17%

India  9%

USA  6%

Iran  5%

France  4%

KSA   4%
Switzerland   4%Japan

4%
British Virgin 
Islands  4%

3%  Singapore

Other
40% 

The US dollar, to which the dirham is pegged, has 
appreciated by about 20 per cent since the middle 
of 2014. While that has pushed up Dubai’s 
housing prices on an international comparison  
and made the Emirate more expensive for tourists, 
the foreign direct investment and real estate 
transaction volumes have been steadily increasing 
in the last few years and remain resilient in 2016.
  
Another emerging trend is the increasing use of 
mortgage �nance in Dubai property transactions 
despite the increase in base capital requirements 
and ongoing liquidity issues, re�ecting a general 
trend that investors and end users prefer to 
bolster their purchasing power by choosing 
�nance over personal equity.

Furthermore, savvy UAE investors are taking 
currency strengthening as an opportunity and are 
increasingly active in cross border investments in 
an attempt to spread their risk across traditional 
and emerging geographies and investment asset 
classes.

Dubai clearly continues to be the major regional 
investment destination with its safe haven status 
�rmly cemented and increasingly mature real 
estate market underpinned by robust regulation.
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INVESTMENT IN 
TRADITIONAL REAL ESTATE 
SECTORS

Dubai’s position as a favored residential 
investment destination is driven by 
world-class business and travel infrastruc-
ture coupled with a lifestyle that is 
unmatched in the region; in addition to 
offering a multitude of residential options 
both in ready and off plan categories 
addressing a variety of investment appetites.
 
In the last few quarters, the steady softening 
of capital prices against more resilient rentals 
has seen an upturn in rental yields. Theoreti-
cally, mainstream housing may re�ect higher 
short-term returns when compared to prime 
residential. However, the historic trend in 
global cities shows that the short term high 
level of yields offered by the mainstream/af-
fordable segment underperform in compari-
son to the overall total return from the prime 
market in the long term. This is due to the 
downward pressures exerted, for example by 
maintenance and faster depreciation factors 
which are incurred by the lower end of the 
residential market. Furthermore, at the prime 
end, investors accept a lower income yield 
because they view the capital security and 
growth prospects as better than in the mid to 
lower market.  We predict a similar trend over 
longer investment horizons in Dubai’s prime 
residential market, with further yield 
compression expected as the city is increas-
ingly being  recognised as a global safe 
haven. 

Also targeted at income sensitive investors, a 
raft of new residential projects driven by the 
“affordable housing” theme have come to the 
market in the last few quarters. Apparently 
attractive yields will appeal to investors and 
real estate funds looking to diversify their 
portfolio in this segment but we highlight the 
need for careful stock selection, diversi�ca-
tion across multiple locations, active 
management and the ability to trade stock in 
order to maintain the overall value of the 
portfolio. The relatively high cost of transact-
ing real estate compared to other asset 
classes makes this a dif�cult strategy to 
deliver.

On the contrary, the relative resilience of 
prices in most of the established ultra-prime 
areas is another interesting aspect coming to 
the fore - underpinned by limited new supply 
and continued demand from UHNWI 
investors wishing to own ultra-prime proper-
ties in Dubai’s iconic locations such as villas 
in Palm Jumeirah, Emirates Hills along with 
luxury apartments in Downtown and Marina Source: REIDIN, Core - UAE associate of Savills Research

Source: REIDIN, Core - UAE associate of Savills Research

Source: Savills World Research

GRAPH 11

Gross Rental Yield - Villas 

GRAPH 10

Villa Sale Price - Q1 2015 vs Q1 2016

GRAPH 9

Residential Property Yields across the World Cities
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Source: REIDIN, Core-UAE associate of Savills Research

Source: REIDIN, Core - UAE associate of Savills Research

VillasApartments

Al Maktoum
Airport

GRAPH 11

Gross Rental Yield - Apartments

GRAPH 12

Residential Sale Trends in Dubai

H1 2016
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“The relative resilience of 
prices in most of the estab-
lished ultra-prime areas is 
underpinned by limited new 
supply and continued demand 
from UHNWI investors wishing 
to own ultra-prime properties 
in  Dubai’s iconic locations.”

districts. This trend stems from the long term 
investment horizons and status factors of a 
majority of owners of prime residential real 
estate in Dubai – contrasting with the many 
investors/speculators of pre-2008.
 
Nonetheless, we do observe certain 
investors prefer steady yields from 
mainstream properties which enjoy higher 
occupancy levels derived by their nearness 
to economic clusters - example JLT, Springs 
and Greens. 

An unusual feature of the Dubai residential 
market is that on a per square foot basis, 
villa and apartment prices have remained 
broadly the same, compared to international 
norms where apartments typically command 
a signi�cantly higher rate per sq. ft. A reason 
for this may be that rather than being in outer 
suburban locations remote from the centre, 
the prime villa developments in Dubai are 
relatively close to the CBD, major retail and 
transport hubs.
 
Average gross yields for villas are currently 
running at 5.7% while for apartments they 
are 7.6%, indicating signi�cantly stronger 
rental returns for apartment investors.
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A buyer friendly market is manifesting across 
most of the residential districts. The realisa-
tion that the market is ‘bottoming’ seems to 
have stimulated interest from investors and 
end-users, who have been waiting for 
several years for ‘attractive deals’, prompt-
ing renewed enquiries for better value for 
money products, especially in the prime 
residential segment.
 
Although landlords too are slowly aligning 
their expectations with the current market 
trends, we still observe cash rich owners 
who prefer to hold their assets hoping to 
achieve a better a price in the future.

However, given the slowing rental market 
during Ramadan and the traditionally low 
activity over the summer months, we expect 
to see a short-term mechanical negative 
impact on yields over the next three months.

Emirates
Hills

AL Barari

Spring

Downtown

Palm
Jumeirah

Palm
Jumeirah

Greens

JLT

Dubai Int.
Airport

Dubai Investment Outlook

Market Sentiment

When normal activity resumes in 3rd 
quarter, we expect the pool of investors who 
have been waiting on the sidelines to 
re-enter the market, as consensus builds 
that the market has bottomed, putting 
upward pressures on prices leading into 4th 
quarter - although this effect may be 
mitigated by the predicted off-plan supply 
delivered to the market with initial investors 
still looking at exiting at negative premiums. 

Investors continue to be relatively wary of 
new off-plan projects, with preference given 
to reputed developers with a proven track 
record. These developers are managing 
movement of stock and hence cash �ows 

“ The realisation that the market is ‘bottoming’ seems to have 
stimulated interest from investors and end-users, who have 
been waiting for several years for ‘attractive deals’, prompting 
renewed enquiries for better value for money products, 
especially in the prime residential segment.”

by offering discounts for upfront purchas-
es and phased payment plans to cater to 
lower investment appetites.

As we had pointed out in our previous 
publications, relatively higher transaction 
volumes occurring at the lower end of the 
market in most of the prime residential 
districts can distort reported average 
transaction values in a market that is in 
fact relatively healthy. To the unwary this 
could signal market movements that are 
not as they may seem. We will be looking 
at this anomaly as it plays out through 
2016-2017. 

Apartments Villas Prime Of�ce Secondry Of�ce

Preferred Investment Locations in Dubai

DIFC

DowntownBusiness
Bay

JLT
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While residential investments are historical-
ly perceived as a secure form of invest-
ment, in recent years the UAE UHNWI are 
increasingly diversifying into the commer-
cial sector to spread their investment 
portfolio.

Similar socioeconomic and geopolitical 
deterrents as outlined in the introduction, 
along with a consolidating job market 
across the Middle East, are currently 
causing a decline in tenant demand in 
Dubai’s of�ce market. 

Nonetheless, when we look at gross rental 
yields across Dubai’s of�ce sub sectors, 
different drivers have led to the upward 
movement in yields over the last twelve 
months, eg. in DIFC, prices have fallen only
marginally while rents have shown steady 
growth validating the strong investor 
demand for quality Grade-A commercial 
products in this location. Furthermore, 
DIFC facilitates higher gross rental yields 
ranging between 10-11%, without neces-
sarily including the risks associated with 
this, due to continued tenant demand from 
its free zone licensing structure - tenants 
who may otherwise not move to other on 
shore areas, limited current supply and 
competitive sales prices from multiple 
developers. 

On the contrary, Downtown, due to the 
controlled higher level of sales prices in 
comparison to lower rentals, has lower 
gross yield levels, while Business Bay is 
witnessing over supply and muted demand 
keeping its yields almost constant to last 
year. Furthermore JLT has seen a sharp 
drop in prices and a subdued drop in rents 
due to the availability of predominantly 
Grade-B stock, although the area is 
witnessing continued rental demand from 
SME and commodity occupiers who may 
not wish to lock in capital given the current 
market.

Office Investments

Source: REIDIN, Core - UAE Associate of Savills Research

GRAPH 15

Gross Yields - Q1 2015 vs Q1 2016

Source: Core - UAE Associate of Savills Research

Source: Savills World Research

GRAPH 14

Dubai Office Yields 2010 - 2015

GRAPH 13

Office Yields in World Cities
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“Institutional investors con-
tinue to prefer premium 
Grade-A buildings with a 
secure income stream 
under contract from blue 
chip international tenants in 
Downtown and DIFC.”
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Dubai Investment Outlook

Warehouse / Logistic 
Investments 

“This strong demand for prime ready facilities, at least on 
the rental market, translates into attractive opportunities 
for investors looking at this under represented and 
untapped market..”

Large-scale international tenants maintain 
their preference towards single owned, 
well managed properties that offer the 
ability to expand or contract across 
multiple �oors. A number of blue-chip 
clients are also corporately inclined 
towards LEED certi�ed buildings, offset-
ting marginal rental premiums with lower 
operational expenditures. These require-
ments are dif�cult to satisfy in buildings 
sold on a strata title basis, an issue 
particularly noticeable in areas such as 
Business Bay and JLT, which are relatively 
over supplied and display a two-tier 
market, with buildings in multiple owner-
ship generally commanding lower rents 
and slower absorption rates than single 
ownership buildings.

Landlords in strata owned buildings, 
especially in Grade-B premises, are 
increasingly attracting cost conscious 
occupiers by discounting rents and 
providing partial �t-outs as an incentive 
for faster absorption of stock amidst 
growing competition, inducing further 
downward pressure on the submarket’s 
average rate.

Institutional investors continue to prefer 
premium Grade-A buildings with a secure 
income stream under contract from blue 
chip international tenants in Downtown 
and DIFC - a sentiment evidenced by 
Kuwait Investment Authority’s recent 
transaction of Standard Chartered Tower 
in Downtown at a reported yield of 
approx. 6.5%, on a lot size of 650 Million 
AED. As such opportunities are extremely 
limited; other investors have taken the 
route of buying Grade-A vacant property 
and marketing the merits of the location 
and services, e.g. Burj Daman and Index 
Tower in DIFC.

While we are in no doubt of the merits of 
prime location and superior building 
quality, the limited supply of Grade-A 
properties in Dubai, means that investors, 
and more so those without the resources 
to absorb entire buildings in their portfoli-
os, seeking higher return may explore 
prime assets in secondary locations 
where yields are higher compared to 
prime locations whereas risks are mitigat-
ed by the quality of the building resulting 
in strong rental demand in the submarket.

OTHER INVESTMENT ASSET 
CLASSES

Dubai’s position as a global logistics and 
manufacturing hub is aided by its location-
al advantages, its aviation and port 
infrastructure and supporting legislation. 
Furthermore, accounting almost 30% of 
Dubai’s GDP, manufacturing, transport 
and logistics sectors when combined, are 
the largest contributors to Dubai’s econo-
my and function as a backbone for other 
economic segments.
 
This advantageous standing has driven 
many international operators and end 
users to expand in Dubai’s industrial and 
logistics clusters to service the maturing 
local and regional economies further 
strengthening the Emirate’s position as a 
global hub. Nonetheless, with a signi�cant 
lack of Grade-A supply available for 
occupiers to lease, private investment in 
industrial and logistics real estate has not 
kept pace with  strong existing infrastruc-
ture framework.

As prime logistics properties are largely 
purpose built and owner-occupied, 
imbalance between overall ready supply 

and demand has driven signi�cant price 
increases, coupled with very low vacancy 
levels over the past few years, even for 
relatively poor quality warehouses. 

This strong demand for prime ready 
facilities, at least on the rental market, 
translates into attractive opportunities for 
investors looking at this under represented 
and untapped market, and we believe the 
depth of underlying demand for a Grade-A 
warehouse/logistics facility is suf�cient to 
maintain rental levels even if a signi�cant 
amount of new supply is delivered in the 
market.

We see many investors seeking opportuni-
ties largely in newer industrial areas such 
as DIP, Dubai South and JAFZA, unsurpris-
ingly for purpose built assets, preleased by 
high pro�le tenants on long term leases of 
10 to 15 years, thus neutralising the 
inherent risk.

Although the transaction models are 
relatively detailed with variables such as 
assets on limited term leasehold land, a 
high degree of customization of facility and 
management, factors which may impact 
net income, limiting this sector generally to 
institutional funds and seasoned real 
estate investors.

Market Sentiment
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Dubai’s retail industry is fuelled by tourism 
and echoes similar trends of the hospitality 
industry.

Although a very active investment sector 
elsewhere, e.g. the West End in  London, 
Manhattan in New York, in Dubai trading 
has not yet emerged in the very successful 
mega mall-based retail projects which 
have been closely controlled by leading 
familes and quasi-government developers. 
When these assets do come to market 
they will command interest and prices 
commensurate with Dubai’s leading role 
on the global retail stage.

H1 2016

Retail Investments

Hospitality And 
Serviced Apartments “An upcoming asset class is developing between the 

intersection of prime residential and high end hospitality 
- Serviced Apartments.”

With 14.2 million tourists visiting Dubai in 
2015 and predicted to grow to 20 million 
for Expo 2020, Dubai is the 4th most 
visited city in the world. Interestingly it also 
boasts of the highest global visitor per 
resident ratio of 5.7 and naturally has the 
highest hotel room occupancy in the 
region averaging at an approx. 85%.
 
However, ADR’s (Average Daily Rate) for 
�ve-star and four-star hospitality, a 
segment relatively saturated in Dubai, 
have signi�cantly reduced within the last 
year, underpinned by ongoing economic 
deterrents slowing the in�ux from 
traditional tourist nationalities along with 
competition amongst the industry. 
Nonetheless, need for a mid-segment 
hospitality offer is strongly felt with a 
considerable lack of 3-star accommoda-
tion in central and new Dubai. A segment 
which could bene�t and sustain in the long 
term with increase in investments.

In Dubai, rather than a landlord tenant 
relationship, the hospitality industry prefer-
ence has developed for freehold real 
estate, often retained under local owner-
ship with the service provided under 
management contract by internationally 
branded hotel operators. These operators 
are now in fact consolidating to increase 

market share, leading to a relative lack of 
investment vehicles in this segment in 
comparison to other traditional real estate 
avenues. This arrangement has not provid-
ed classic property owning investment 
opportunities. However, an upcoming 
asset class is developing between the 
intersection of prime residential and high 
end hospitality - Serviced Apartments.
 
Serviced apartments, with a relatively 
smaller investment ticket size coupled with 
a business model of standardization of 
services, longer occupancy timelines, 
lower operating costs and staff ratio, are 
subject to lower risks and seasonal 
variance when compared with convention-
al hotels. Typically serviced apartments 
are priced almost at par with hotel rooms 
although offering larger �oor space than 
their hotel counterparts, making them ideal 
for the traditional larger family units visiting 
the Emirate from within the region and for 
corporate expat housing. It is however 
critical that investors choose properties 
that are well managed, centrally located 
with easy access to public transport to 
maximise returns.

Enabled by the busiest airport in the world, 
Dubai’s tourism and visitor industry has a 
steady outlook. Serviced apartments and 
mid segment hospitality as asset classes 
are expected to grow in the future 
bolstered by the emergence of a vast 
variety of consumer segments driven by 
the growing number of tourists attracted to 
Dubai’s world class attractions coupled 
with upcoming global events.
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As Dubai increasingly shifts its growth 
drivers towards a knowledge and technolo-
gy-based economy, the need for quality 
international standard education is 
paramount. With one of the highest popula-
tion growths within the region, predominant-
ly due to a young transient expatriate demo-
graphic, demand continues to outstrip 
supply especially for private elementary 
schools following a western curriculum. 
Extrapolating the current population �gures 
with operational schools from Dubai Statis-
tics Centre and Knowledge and Human 
Development Authority (KHDA), Dubai 
would need more than 45 new private 
schools by 2020. Incidentally, KHDA 
forecasts approx. 20 new schools to 
become operational by academic year 
2016-2017.

Reputed international operators are keen to 
expand their regional presence in Dubai 
owing to ease of market entry, regulations 
and positive geopolitical and socioeconomic 
indicators coupled with higher returns on 
investments typically ranging above 11-15% 
once fully stabilised.

Dubai Investment Outlook

Education However, higher establishing costs contin-
ue to inhibit operators. With a typical high 
end international school for 500-1500 
students involving a benchmark cost 
between 200-300 million AED, the ticket 
size is limiting this sector predominantly to 
institutional investors and developers.
 
A growing trend to �nance schools is either 
through the sale of existing school buildings 
to investors on a sale and leaseback model 
or a number of landlords / investors willing 
to build schools for managements to lease 
on a long-term basis. Established players 
are increasingly pursuing these models as 
an alternative approach to improve returns 
through release of cash from real estate and 
directing capital into core business 
activities in order to fund growth.
 
With lease terms as long as 28-30 years,
investing in education is considered a safe
avenue by a growing pool of investors and
institutions looking at a long term yet
relatively steady investment horizon.

One of the leading players in the sector, 
Emirates REIT has two schools in its invest-

ment portfolio. Following a sale-and-lease-
back deal with education institute GEMS in 
November 2013 for its World Academy 
building in Al Barsha, the fund is now 
developing Jebel Ali School’s new campus 
at Akoya, Dubailand, which it acquired in 
August 2015. 

Following the lines of a booming sector in 
the UK, another interesting micro asset 
class of student housing may develop in 
the future following the strengthening of 
the Emirate’s higher education segment 
attracting students from across Africa and 
the Indian subcontinent.

Economic Overview   |   Residential Investments   |   Of�ce Investments   |   Warehouse/Logistics   |   Hospitality and Retail   |   Education   |   Outlook

10



Grade A – Prime 
Location

Grade B – Prime 
Location

Well managed, preferably single owned Grade A properties in prime locations should 
continue to perform well for institutional investors despite apprehensions of a slower 
growing global economic background, because of strong existing and underlying 
demand from international corporate occupiers.  

Grade-B stock, especially in strata owned properties in prime locations, may face 
absorption issues due to lower build quality, oversupply concerns along with longer 
transaction timelines, undercuting the tenant demand and locational advantages  
resulting in lower returns.

Grade A 

Warehousing

We believe that lack of investment in grade ready stock and strong underlying demand 
should create very interesting yield opportunities for investors who may mitigate risks by 
adopting pre-leasing, purpose built or sale and leaseback transactions.

5-Star & 4-Star

Education

As an investment segment, hospitality is fragmented in Dubai with 5-Star and 4-Star 
properties competing to keep up ADRs as tourists increasingly turn cost conscious.

Mid Segment and 
Serviced Apartments

International 
Curriculum

Lack of quality 3-Star hotel rooms/serviced apartments catering to cost conscious 
tourists as well as the transient corporate expats coupled with lower operating costs, 
provide potential for pro�table investment avenues.

With long-term investment horizons and relatively simpler business model, we believe 
this Sharia compliant investment segment is a good option for private and institutional 
investors able to amass the large ticket size.

Of�ce

Hospitality

Grade A - Secondary 
Location

Owing to skewed investment grade stock dynamics, prime properties within secondary 
locations may provide higher yields with interesting investment opportunities. Barring a 
few exceptions, those do not fully reward the additional risk taken by investors for going 
to secondary of�ce locations given today’s market conditions.

Grade B - Secondary 
Location

Oversupply, lower build quality, coupled with weaker tenant demand due to the second-
ary location, undermines the investment prospect of this asset class.

H1 2016

Despite a comparatively young freehold market, the diversity of investors in Dubai’s relatively small real estate market is an 
overwhelming af�rmation of its maturing real estate status and global reach. 

Notwithstanding a dampened economic backdrop and a bottoming market - We are con�dent on long term total returns for 
astute investors with prudent mid to long term investment horizons.

OUTLOOK

“Notwithstanding a dampened economic backdrop and a bottoming market - We 
are confident on long term total returns for astute investors with prudent mid to long 
term investment horizons”.

Established Prime 
Residential

Affordable Residential

Residential

Due to limited available new supply in the few established ultra-prime residential areas 
and the steady demand aided by the growing pool of regional and global investors 
looking to re-enter the bottoming market, our outlook for prime residential continues to 
be steady in the mid-term until 2020. 

While we do not believe strongly in affordable housing as a compelling investment in the 
long term in Dubai in comparison to other segments of the market, we still believe there 
are good opportunities to seize given that most potential occupiers in this segment are 
still unable to shift to ownership due to current mortgage restrictions keeping the yields 
at arti�cially high levels.

Bright outlook
Cloudy 
outlook. 

Rainy 
outlook. 

Mostly bright, 
outllook with 
partial deterrents  

Mixed outlook. 
Many deterrents
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 Please contact us for further information 

 

Global Presence
OVER 700 OFFICES AND ASSOCIATES WORLDWIDE

Core Team

Lyndsey Redstone
Associate Director
Head of Sales and Leasing - 
Residential 
+971 (0) 4 423 9933
lyndsey.redstone@core-me.com

David Abood
Partner
+971 (0) 4 388 3339
david.abood@core-me.com

Core Research

Jim Drysdale
Director - Research & Advisory
+971 (0) 4 388 3339
jim.drysdale@core-me.com

Prathyusha Gurrapu
Senior Manager- Research & Advisory
+971 (0) 4 423 9933
prathyusha.gurrapu@core-me.com

Core - UAE Associate of Savills

As one of the largest UAE property services �rms, Core, UAE associate of Savills, combines expert local market insight with the internation-
al strength provided by 700 of�ces globally.

Core’s multi-lingual advisers share an entrepreneurial spirit with a commitment to cultivating long-term, collaborative client relationships. 
Our local roots, commitment, and attention to detail are backed by the global standards of Savills’ 150 year old brand, giving our clients 
direct access to 30,000 experienced practitioners, with a deep understanding of specialist real estate services in over 60 countries.

Our bespoke residential and commercial property advice enables our clients to make informed real estate decisions both locally and 
abroad, through a single point of contact in any of the 15 languages spoken by our consultants, in one of our 3 of�ces, in Downtown Dubai, 
Jumeirah Lake Towers and Abu Dhabi.

This report is for general informative purposes only. It may not be published, reproduced or quoted in part or in whole, nor may it be used 
as a basis for any contract, prospectus, agreement or other document without prior consent. Whilst every effort has been made to ensure 
its accuracy, Core, UAE associate of Savills, accepts no liability whatsoever for any direct or consequential loss arising from its use. The 
content is strictly copyright and reproduction of the whole or part of it in any form is prohibited without written permission from Core’s 
Research Team. © Core Real Estate Brokers.
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